
Questions:  Design The Offer
Questions to Answer

1. Can you list the benefits desired by your target market?   Can you distinguish those that are essential and core?


2. Does your planned offer have features that will deliver these benefits?   If not, will this cause the products and services of competitors to be preferred?
 

If you are unable answer the above questions with confidence, you need to spend time researching and analyzing your customer and markets in order to feel comfortable about your answers.

Read on!   And, visit http://www.BCEBulletin.com.   
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